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Meet Your Goals

You want...

...an equitable opportunity to place
responsible occupants in quality
homes and keep speculation at bay

...to implement strategic
neighborhood revitalization within
the constraints of limited capital and
capacity

...to ensure a healthy living
environment for residents within
your jurisdiction

Fannie Mae provides...

= A “First Look” at properties for
buyers using public funds

= A reserved contract period that gives
buyers a chance to renegotiate after
obtaining an appraisal

= An initiative designed to work with
HUD’s Neighborhood Stabilization
Program (NSP)

= A dedicated team to help navigate
the process

= An earnest money waiver for public
entities and a discount for
individuals (can be as little as $500)

= Extra time for due diligence and
closing
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Initiative Overview: First Look

Fannie Mae has a new initiative designed to help public entities,
nonprofits, individual homebuyers and certain for-profit entities that
use public funds for the purchase of a Fannie Mae-owned property.

Included is a new “First Look” opportunity designed to help
individuals and organizations using public funds.

During the first 15
days a property is
listed for sale, only
offers from owner-
occupants, public
entities or their
designated partners
will be considered.
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Initiative Overview: Additional Benefits

The initiative offers these additional potential benefits:

Upon receipt of an Fannie Mae will The NSP buyer
acceptable offer, waive the earnest receives up to 45
buyers have the money requirement days to close - 15
option to renegotiate for public entities* days more than is
their offer after using NSP funds to usually permitted for
obtaining an NSP- purchase a Fannie purchases of Fannie
required appraisal. Mae-owned property. Mae-owned
properties.

*Individual homebuyers using NSP funds to
purchase a Fannie Mae-owned property do not
have to meet the full 5% earnest money
requirement. Deposits can be as low as $500.
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Possible Funding Sources

= Neighborhood Stabilization Program (NSP) funds

= Other types of public funds that may be used include, but
are not limited to:
1 Community Development Block Grant (CDBG)
- HOME Investment Partnerships Program funds
1 Housing trust funds
-1 Charitable foundation funds
I Leveraged private financial institutions and/or consortium funding
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= The Neighborhood Stabilization Program

(NSP) was established by the U.S.
Department of Housing and Urban
Development (HUD) for the purpose of
stabilizing communities that have suffered
from foreclosures and abandonment.

Funding allocated in two rounds

o Round 1 consisted of $3.92 billion, allocated
by formula to states and localities

o Round 2 will consist of $1.93 billion
disbursed by competitive application

Recipients of NSP funds must meet HUD
requirements, including

income eligibility requirements

o affordability requirements

o a minimum 1% discount to appraised value
for properties purchased using the funds

o must obligate the funds within 18 months of
receipt and spend them within four years.

O

Homes &

Communities
US. Departm of Ho

Community
Planning and
Development
¥ Community Development
v Programs
= CDBG Entitlement
Communities
* State Administered
CDBG
* Section 108
* Non Entitlement CDBG
Grants In Hawaii

* CDBG Insular Areas

Neighborhood Stabilization Program Background

En espafiol | Contact Us | Text only | Search /index

Community Planning & Development

Neighborhood Stabilization Program
Grants

ANNOUNCEMENT

On May 4, HUD issued two NOFAs for
the second round of NSP program

o funding, appropriated by the
Recovery Act. There wil be two NSP2
competitions. Under the program
round in this notice, states, local
governments, non-profits and a
consortia of non-profit entities will

= compete for up to $1.93 bilion of

(3 Information by State
Esta paaina en espaiiol
% Print version

NSP2-Correction NOFA

* Disaster Recovery NSP2 funds to carry out neighborhood stabilization NSP1 Training Announcement
Assistance programs to combat the effects of home
* Neighborhood foreclosures. Applications for NSP2 program funds wil
Stabilization be due July 17, 2009. See NSP2 NOFA for details. m
* Colonias
F NSP2
HUD news . } NSP Foreclosure Need Map
Introduction
b NSP-TA
Homes + NSPL
. The Ne|ghporhood Stabilization Program_ .(N.SP) } €I NSPLFederal
esources was established for the purpose of stabilizing Reister Bridae Notice
communities that have suffered from 3
-
Communities NSP1 _FreguentlyAsked
foreclosures and abandonment. Through the Questions
Working with HUD purchase and redevelopment of foreclosed and + Contact Us
abandoned homes and residential properties, the
Tools goal of the program Is being realized. NSPJ:, a NSP Resources
Webcasts term that references the NSP funds authorized
Mailing lists under Division B, Title III of the Housing and + Reguirements
RSSFeeds Economic Recovery Act (HERA) of 2008, + Policy Guidance
Help provides grants to all states and selected local + NSP Contacts
governments on a formula basis. NSP2, a term } Program Management
P that references the NSP funds authorized under Remrees
USA gOV the American Recovery and Reinvestment Act
Gavernment \J Wads Easy (the Recovery Act) of 2009, provides grants to states, local governments, v
[T [@mtemet [Row -
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NSP - Buyer* Responsibilities

Step 3:
Step 1: Step 2: Due Step 4: Step 5
Identify Make an diligence Final Closin '
Properties Offer (i“ﬂ;ii“g offer 9
appraisal)

*In the context of this presentation, “Buyer” refers to
a public entity or a designated nonprofit or for-profit
partner
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NSP - Buyer Responsibilities

= Secure a “proof of NSP eligibility” form from public
Step 1: entity (if buyer is not a public entity)

Identify Properties « Research and visit homes that meet NSP program
requirements, including Fannie Mae-owned homes

( )

Outcomes/Goals: NSP eligibility determined by public entity
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NSP - Buyer Responsibilities

HomePath.com

by Fannie Mae

En Espafiol

Home | HomePath Financing | Special Offers | Real Estate Professionals | About Fannie Mae Homes |

m Homepathcom a”OWS HomePath.com brings you weekly open houses ﬂ _b .

right where you want to live!

poten“al buyers to search Your Open House Listings Source! 2
through Fannie Mae,s Search | Financing T aﬂ?.ﬁfﬁiﬁ:ﬁ:‘neqn curasardd
REQ inventory to find -

ISEIEC! State = I Select a County

properties that meet their o coceoe

Criteria. IREO D: IMLS 1D:

Price: (s) Bedrooms: Bathrooms:

= HomePath.comhasanew m am=—=mr 2m =
feature, Property Alert,
which e-mails subscribers
when properties come on
the market in their desired =& e = e e =t
ZIP code. T i e e

1305 sq it $25,000 640 sqft $94,000 864 sq.ft $90,000 1976 sq.ft $79,900 1894 sq.ft $102,000

Featured Homes

Related Links

» Maonthly Payment Calculator » Find lenders wha offer HomePath financing

» Getinformation on foreclosure prevention and making home affordable

» HomePath Property Alert
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NSP - Buyer Responsibilities

En Espafiol

HomePath.com

by Fannie Mas

= HomePath Property
Alert SUbscription iS Home | HomePath Financing | Special Offers | Real Estate Professionals | About Fannie Mae Homes ‘

easy. Home == Alerts
HOMEPATH PROPERTY ALERT SUBSCRIPTION

Sign up today and receive FREE daily email listing alerts.

= This is a great way to
keep track of new N )
listings in target NSP S SR s TR —

Entering a zip code will ceste an alert with all available listings in that county.

| want to receive listing alerts in this zip code:

H *.nmuii-
Zip codes. e I'd like the listing alerts sent to:
= First Name*: | Last Name*:
Email* |

Confirm Email*. |

[T Bysigning up, | confirm my agreement with Fannie Mae.com's
Leqal Disclosure and Privacy Policy.

#\‘l Fann_leMae ©1998-2009 Fannie Mae Privacy | Legal | FAQ | Contact Ne 12} £qual Housing Opporturity

HomePath Financing | Special Offers | Real Estate Professionalz | About Fannie Mae Homes | Find Lenders | Property Alert | Get Information

Search powered by foreclosure. com
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NSP - Buyer Responsibilities

Step 2:
Make an offer

Outcomes/Goals:

Verify that the targeted property meets NSP program
requirements

Communicate to Fannie Mae listing broker that the
offer will be using NSP funds — and specify the local
NSP program-required discount

Obtain from the Fannie Mae listing broker the local or
state contract and the Fannie Mae purchase
addendum document

Work with a real estate sales professional and the
Fannie Mae listing broker to submit an initial offer

Initial offer may be subject to negotiation if Fannie
Mae does not approve initial offer

Eligible property identified and initial offer made
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NSP - Buyer Responsibilities

Step 2: = When submitted, an initial offer should include:
Make an offer -1 Proof that the buyer is eligible for NSP

(continued) assistance (if buyer is not public entity)

1 Purchase addendum, which will specify the NSP
discount the public entity requires

1 Specified closing date (within a maximum 45
days after acceptance of the offer by Fannie

Mae)
1 Any other requirements that are important to the
buyer
Outcomes/Goals: Eligible property identified and initial offer made
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NSP - Buyer Responsibilities

= |f the initial offer is accepted, inspect property and
S : procure a Uniform Residential Appraisal (URA) within
tep 3: 10 days of offer acceptance. Copies are sent to the
Due diligence public entity and the lender

= Submit revised offer within five days of receipt of URA
appraisal if initial offer is not NSP-compliant and the
buyer needs to renegotiate. Otherwise, the initial offer
becomes final and buyer proceeds to Step Five

= Be sure to communicate URA value to the Fannie
Mae listing broker

= A maximum of 15 days are allowed from original
contract date to resubmit offer

= QObtain from the Fannie Mae listing broker a contract
amendment stating the final offer

Appraisal obtained, contract amendment with
final purchase price developed
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NSP - Buyer Responsibilities

= |f necessary, sign the contract amendment and
Step 4: submit it to the Fannie Mae listing broker

Final offer = The signed contract, along with signed
amendment (if necessary), represents the final
offer, which will be reviewed by Fannie Mae and any

applicable third parties

Outcomes/Goals: Contract amendment signed
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NSP - Buyer Responsibilities

= |f the final offer is accepted, follow the traditional
Step 5: process for closing on the home

Closing = Coordinate with the NSP funds provider to
determine specific requirements for accessing funds
and closing on the property (for designated partners, if
necessary)

Outcomes/Goals: Homebuyer moves into new home
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How to Get Started

= Talk with your Fannie Mae
representative (see map on following

page)
= E-mail
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Local Contacts in [INSERT STATE HERE]

Fannie Mae Community Development
REO Sales Team

Contact:
Phone:

E-mail:

l Keith Bell: (904) 535-2325

Fran Pheeny: (617) 345-8043

[ Jerry Boardman: (512) 724-3812
[ Etterro Carroll: (313) 482-4462

I z2cda Danicle: (526) 396-5386
[ sason Hall: (214) 242-8325

B Garol Lasio: (314) 446-6463

[ Py McGarthy: (216) 522-1904

[ Fran Pheeny: (617) 345-8043
lCaIvln Richardsen: (860) 687-1901

Fran Pheeny™: (617) 345-8043
{“Mew York, NY and Philadelphia, B4)
[ Joe Robertson: (404) 398-6670
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Questions?
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Thank you!
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